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B Special lunch event today at Ryan Homes’
Harmony Glen in Middletown to showcase
Fall into Savings promotion. See below.

It's time to make
new memories

Before you know it, your longtime family home will
sell quickly — and The Kokes Organization’s Country
Walk of Lake Ridge community in Whiting has quick-
delivery courtyard homes ready for purchase and
your personal touches.

The closeout of this serene and expertly designed
304-home community means you can join the couples
and singles who’ve chosen the 55+ lifestyle that the
Kokes family has been building for so many people for
more than 45 years.

“Country Walk’s courtyard homes give you plenty
of living and kitchen space, not to mention storage
and an attached garage,” said Jan Kokes, president of
the family-run business based in Whiting.

“Choosing one of our courtyard homes means you’ll
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CLUSTOM & MODULAR HOMES

See Kokes, Page G4

L.unch showcases
new fall incentive

Things are both high and low these days at Har-
mony Glen, Ryan Homes’ elegant townhouse commu-
nity in Middletown.

What’s high is buyer interest, with the popular com-
munity now nearly 50 percent sold out and more po-
tential homeowners visiting every week.

Members of the Zarrilli family are (from left): Mark Zarrilli, Anthony Zarrilli holdlng Anthony Zarrilli Jr., Richard
Zarrilli and Rich Zarrilli.

ZARRILLI BOOSTED BY ‘BEST' AWARD

Zarrilli Homes has
added “2010 Best” to its
prestigious list of accom-
plishments.

In only its seventh year,
Zarrilli Homes was voted
the 2010 Best Modular

Builders of Ocean and
Monmouth counties in the
Asbury Park Press Read-
ers’ Choice Awards.

“Being voted the ‘Best’
was truly an honor and a
testament to the hard work

and commitment of our
staff,” said Anthony Zar-
rilli, founder of Zarrilli
Homes.

Zarrilli Homes refuses to
participate in the slow-
down during what many

have called a housing re-
cession.

In fact, the home build-
ing company is about as
busy as it has ever been.

See Zarrilli, Page G2

At the same time, interest rates are low — in fact,
among the lowest they’ve ever been, historically. Also
low is the pricing at Harmony Glen, with upscale
townhouses starting from only the upper $360s — an
exceptional value for such spacious homes in a cov-
eted location near some of Jersey’s best beaches.

See Ryan, Page G3
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Centex

ACTIVE ADULT LIVING

Elements at West Windsor
West Windsor, Mercer County
10,000+ sq. ft. Clubhouse with indoor and
outdoor pools, sports lounge and bar, fishing
pond, walking trails social clubs and more!

2-4 bedrooms * 2-3 bathrooms * up to 3,069 sq. ft.

OVER 80% SOLD!
Priced from $346,990%*
(609) 448-8555

Equestra at Colts Neck Crossing
Howell Township, Monmouth County
18,000+ sq. ft. Clubhouse with indoor and
outdoor pools, state-of the-art fitness center,
tennis & bocce courts, social clubs and more!

2-4 bedrooms * 2-3 bathrooms * up to 2,750 sq. ft.

LIMITED PRIME LOCATIONS AVAILABLE!
Priced from $324,990%*
(732) 987-9955

Centex.com

*All prices, options, availability and square footage are subject to change without prior notice.
Certain locations are subject to lot premiums, and additional fees. Void where prohibited.
eauawovsne  ©2010 Centex Homes, LLC.
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Enjoy the Fun- fllled DeI Webb® Lifestyle

pLus over $8,000

in Energy Savings and Government Incentives*
in your first year alone!

Introducing New SunPower 2.5 kW Solar Energy
Systems NOW STANDARD in River Pointe Homes!

At River Pointe you’ll find more than stylish single-family homes and
resort-class recreational amenities that include a fabulous 16,000 square
foot clubhouse. You’ll discover powerful new solar energy systems that
could amount to thousands in energy savings and government incentives
over time.*

River Pointe offers fabulous living that is close to popular beaches,
marinas, restaurants and attractions. Best of all, solar energy makes
living the exciting Del Webb® lifestyle more affordable than ever.

Learn More about this Valuable Offer.

732-657-3030 or visit delwebb.com AL

River Pointe

by Dol ith
Priced from the mid $200’s

For Adults 55+ - 2517 Ridgeway Blvd., Manchester, NJ 08759

*The $8000 is an estimate and may not be applicable to all buyers. It reflects several of estimated savi In the first year of operation, there is
a $450 estimated savings in electricity cost, an estimated property tax savings of $300, estimated proceeds of $1500 from the sale of solar renewable energy credits,
and a one-time $6000 federal income tax credit. Electricity savings based upon an assumed cost of electricity of $0.17/kWh and an estimated amount of solar production
from the system. Estimated property tax savings based on an assumed property tax rate of 1.6720% and the estimated cost of the solar system of $20,000 being exempt
from property tax assessment. Estimated federal tax credit is calculated based on a $20,000 solar system. Estimated proceeds from the sale of solar renewable energy
certificates are based upon an estimated amount of solar production from the system and other amounts established by the State of New Jersey.

Neither SunPower nor Del Webb® warrants, guarantees, or advises its customers about specific tax or financial outcomes. The $8000 estimate may vary based upon
many factors, including energy prices, the efficiency of the solar system in your home and your individual tax situation and as a result your outcome will vary. This informa-
tion is provided for general awareness only and is not intended for the purpose of providing legal advice, accounting advice, tax advice or consulting advice of any kind.
Please consult with your tax and financial advisor. Statements about energy savings, usage and/or efficiency are presented as general information and are not intended
to be a warranty or guarentee of energy usage or savings or the efficiency of your particular home.

At least one resident must be 55 years of age or older, no one under 19 in permanent residence, and additional restrictions apply. Prices shown are estimated base

prices and subject to change. Photograph is for illustrative purposes only and is not intended to be an actual representation of any features or designs. Offer subject to
change without notice. This material shall not constitute a valid offer in any state where prior registration is required or if void by law. © 2010 Pulte Homes of NJ, Limited
Partnership. All rights reserved. 9/10

SUNPOWER is registered in the U.S. Patent and Trademark Office by SunPower Corporation, and it is a registered ®
@ trademark by SunPower Corporation in other countries as well. All other trademarks are the property of their L\-
e respective owners. PH-235679 9/10 (J



DiscovER NEW!

Come see for yourself why our spectacular
communities are selling so quickly, while setting
NEW standards for luxury, location and value!

Trust the Shore’s premier builder of estate-style homes to
provide the utmost in NEW home design, NEW construction
techniques, NEW energy-saving features and a whole
NEW lifestyle for you and your family!
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Spacious Homes
of up to 2,800 sq. ft.

Priced from $399,900

Craftsman Style Homes
of 2,600 to 3,800 sq. ft.

Priced from $539,900

ILVERTON
@AKS

ESTATES

Luxury Homes ranging Exclusive Residences

from 2,600 to 5,150 sq. ft. measuring up to 6,000 sq. ft.

Priced from $499,900 Priced from $699,900

Sales Center Located at: 1459 Whitty Rd., Toms River, NJ 08755
Open: Mon, Wed, Fri, 11-5 e Sat & Sun, 12-5

PRIM/{
CORPORATION

PrimaBuilders.com

sales Center: 732-279-1400
Main Office: 732-505-6869

FOLLOW US ON

cwikker

Find us on

facebook Aﬂ[lers.en ‘:h"“ We Feature High Quality

Andersen® Products.

AP-5000378677

FAMILY FUN DAY

in Barnegat!

Today! Sunday, Nov. 7" -
12Noon - 4pm at Ocean Acres
57 Nautilus Dr., Barnegat

Sponsored by Wells Fargo

Comr fuemr vw Ao

SPECIAL ADDITIONAL INCENTIVE - ONE DAY ONLY!
Ocean Acres: $5, 000 IN OPTIONS w/deposit (plus current Fall incentives)
Whispering Hills: $3, 000 IN OPTIONS w/deposit (plus current Fall incentives)

Bring the whole family for a good old-fashioned day of fun & food...
& learn more about two of Barnegat’s most popular communities,
Whispering Hills and Ocean Acres! Activities include:

Bouncy House ¢ Hot Dog Truck * Pumpkins
Lots of delicious food & drinks ¢ Balloons

CHANCE TO WIN A FLAT-SCREEN TV!

No purchase necessary

Discover Barnegat’s Best New Home Value at Two Fantastic Communities:

Whispering Hills | Ocean Acres

at Barnegat

SpaCIous 3- bedroom townhomes

— starting at only 233,450

WHISPERING \\

/\/Iagnlflcentsm /e family homes

from only *249,995

OCEAN ACRES

609.607.9400 AT B ARNEGAT
. .
Call for directions and office hours. 609.698.7700
The ‘LEED for Homes Logo’is a registered trademark owned by the U.S. Green f i .
Building Council and is used by permgslon The logo signifies onlyythat Walters Homes Call for directions and office hours.
s actively participating in the USGBC LEED for Homes Program; USGBC does not guarantee
Ee products or services offered by its participants. ﬁ' H Ew J EEH

|

LEED

o e
WALTERS®HOMES

Prices and incentives subject to change without notice.

New Jersey ENERGY STAR® Homes
use less energy, save money and
help protect the environment.

'USGBC’ and related logo is a trademark owned by the U.S. Green Building Council and is used by permission.

waltershomes.com

AP-5000380402
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Larrilli

FROM PAGE G1

Zarrilli factors the company’s
achievements to “a lot of little things that
contribute to the whole,” he said. The
company has got the basics of good cus-
tomer service down so that it gives fast,
focused response to every customer
throughout the sales, construction and
service cycles. That has been the com-
pany’s formula and it has worked well to
keep it moving forward.

m Responsiveness: Zarrilli and his
staff make sure they put their best foot
forward from the first time a potential cli-
ent initiates contact with the company —
each phone call is returned before the end
of the day.

“We get so many people saying ‘thank
you’ for simply returning a phone call or
responding to an e-mail inquiry,” he said.
“Making a good first impression doesn’t
get any easier than that.”

Returning phone calls by end of day
and e-mails within 24 hours is a company
policy that follows a buyer from that ini-
tial contact through the lifetime of their
home.

B Planning meetings: Before a cus-
tomer arrives for the initial appointment,
Zarrilli Homes has already done its home-
work by gathering as much information
from the buyer as to the custom home
they are dreaming of. Additionally, the
company has already contacted the zon-
ing office of the township of the home site
so it knows in advance what can and can-
not be built to avoid any potential disap-
pointment for the buyer.

The goal of the first meeting is to gather
enough information to put a preliminary
design together using custom 3D software
that allows buyers to easily visualize
what their home will look like inside and
out. While the design at this point is often
still a work in progress, it can be used to
formulate a preliminary price.

“Ultimately, the house is very impor-
tant to the customer — but essentially ev-
eryone wants to see that bottom line,”
Zarrilli said. “We work to get them there
as quickly as possible while keeping the
number realistic so there won’t be any
surprises or major deviations from the
cost that we provide them based on the
first design.”

In about a week’s time, Zarrilli’s cus-
tomers are provided with the initial de-
sign, a full specification page detailing
how the house will be constructed and an
estimated price.

Barring any major changes, this price
is typically 95 percent accurate, leaving
customers feeling comfortable to move
forward with the process.

H Construction and beyond: Zarrilli
Homes assigns a project manager who
keeps in constant contact with the cus-
tomer before, during and after construc-
tion.

Zarrilli Homes is offering a Free Kitchen
Appliance promotion for homes ordered
through Dec. 31.

Each project begins with a preconstruc-
tion meeting with the clients, their sales
consultant and project manager, as well
as Zarrilli himself.

“An open line of communication is vital
during the construction process,” Zarrilli
said. “Customers want to know someone
is available to address any questions or
concerns they might have. If they can’t
reach you or your staff when needed,
their comfort level will rapidly erode and
you will lose their trust.

“Also, at the end of every project, the
customer and project manager compile a
punch list of items to be completed before
the final certificate of occupancy. Thirty
days after move in, the two parties do an-
other walk-though and clients can call
that same project manager with any war-
ranty items or questions that need to be
addressed for the lifetime of the home.”

H Live testimonials: Zarrilli Homes
knows that potential customers like see-
ing what other work a builder has done,
but the company offers more than a drive-
by or a walk-through of one of its homes.
Buyers are encouraged to meet and speak
with current and past customers.

On request, Zarrilli Homes provides a
list of contacts who have completed
homes, as well as those with homes cur-
rently under construction, to provide re-
ferences at all stages of the process.

“A referral from an actual client is
more valuable than any marketing or ad-
vertising initiative,” Zarrilli said.

A third-generation builder, Zarrilli has
over 20 years of real estate and building
experience. Along with his father and
brothers, the Zarrilli family recently cele-
brated its 40th year of successful, pre-
mium custom home building at the New
Jersey Shore.

As a thank you for voting it the “best,”
Zarrilli Homes is offering a Free Kitchen
Appliance promotion. For homes ordered
through Dec. 31, customers will receive a
premier stainless-steel range, dishwasher,
refrigerator and microwave free of
charge.

For more information, call 732-262-4848
or visit www.ZarrillliHomes.com.

A AMERICAN PROPERTIES

Less than 2 miles
from Matawan
- Train Station! ——

@1’63’61’176

Enjoy advantages like...

restaurants & theaters

AP-5000378667
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We've Built Our 40-year Reputation By Building Great
Homes. That's Why We're the Right Builder for You!

Discover the American Properties tradition of quality and value at
the Preserve at Matawan. Now is the right time to find out why our
40 years of experience can mean a more rewarding lifestyle for you.

e Easy commuting via Routes 9 & the GSP
e Great location less than 2 miles from NJ Transit's Matawan Station
¢ Convenient Monmouth County living near beaches, shopping,

e Spacious 2 Bedroom, 2 Bath intelligent design
condominiums in a quiet park-like setting

732.441.1001
AmericanProperties.net

Open Daily 10 am - 5 pm
111 Sloan Court ¢ Matawan, NJ 07747

MATAWAN
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